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Tis the season to buzz around buying gifts, hanging decorations, and
preparing for parties. Don't forget to take a break.....bead a little
something for your favorite person or all those favorite people on your
list. And don't forget to treat yourself to a special holiday necklace or
earrings. Personalized gifts are the best gifts. 

 HER CAREER & PASSION, FALSEHOODS & FAMILIAR
 

As a young girl in the 60's, Judy Tomsky wanted to become another Margaret Mead...a
famous American Cultural Anthropologist. 1979-1980 brought her to Jerusalem, spending

her junior year abroad. As a student of the university
she was able to participate on an archaeological "dig",
discovering items from the Roman Period  300 AD,
treasures of Roman glass,mosaics and ceramics at a
temple site.  In those days, it was easier and mostly
safer for a female, especially an American, to wander
around old ruins and the marketplaces than now.
 
She traveled in the Sinai, traversed to Egypt via Suez
Canal, shared nature with the Bedouins, and literally
found the end of the Rainbow. She was indeed getting

her "M.M." experience and was living her dreams. Life was
wonderful! This was during the time that the King Tut exhibit
was circulating the US and the leftovers, were found strewn
around the Cairo museum.  Artifacts were literally heaped
upon each other and the wonder of all this made Judy more
intrigued with the antiquity world.
 
After graduating college in '81 at Sonoma State, Judy returned
to Israel for 2 years, living in the southern part of the country
in a Kibbutz. The surrounding area was filled with remnants of
a copper mine, Chrysocolla, Aventurine, Rhodochrosite and
other rocks and minerals. Not only is the country rich in
ancient ruins, but minerals abound, feeding Judy's appetite for
discovering the past.
 



Coming back to America, Judy went to work at the Sharper Image in 1983. Selling big toys
for the big boys.  It wasn't that fulfilling of a job, but she could at least utilize some of her
language skills while helping the International clientele. She craved being in foreign lands
and began frequenting the fabulous Marin/ Sausalito flea market. She was a regular and
met dealers from all over who shared the same passion for worldly adventures.  Judy was
offered an opportunity to set up accounts for an Swiss/Indonesian friend selling Bali
imports. They went around San Francisco testing the markets. Store owners were interested
and buying, but Judy wasn't ready to take the entrepreneurial leap yet.
 
In 1994, Judy was ready and bit the bullet. She left for SE Asia with absolutely no planned
return date. She spent 4 months in Thailand, Burma, Singapore, Java and Bali meeting
antique dealers who gave her access to the ancient
world. As she traveled, Judy rapidly immersed herself
in tribal & ethnic art, finding her way to beads,
textiles, baskets, dealers, all on her own as a female
traveling solo in these third world countries. There is
always a "but".....and that was the fact that she was a
Western white, American female and not a man. Being
female was difficult at times navigating the lay of the
lands so to speak. However, she quickly found herself
amongst many private dealers and their collections.  While the men were making deals and
gambling, she was alone with  amazing found objects and time to study them. It wasn't
always the easiest path, but having that kind of access was better than any museum or
tourist shop could provide.
 
As a private traveler, versus being part of a "tour", Judy was able to experience things in
more  private settings and off the grid,  than taken to points of interest that the average
tourist sees. Traveling solo can be lonely at times, yet on the other hand, you can find
yourself meeting more locals, and invited to things you wouldn't as a couple. Judy
discovered the world of expats, local shop owners, and villagers who became part of her
circles she would frequently visit and eventually do business with.
 
When she was in Bali, she reconnected with her Swiss Indonesian friend from the 80's, and
had a base to lean on. However she quickly learned, that people don't willingly share their
sources. As she moved around the island, discovering various artisan villages and their
wares, it was easy to fall in love with the place. A friend invited her to Java to Borobudur,
one of the Seven Wonders of the World. They went up and down the island on 3rd class
trains, stayed in the ghettos of Jakarta, participated in a traditional Javanese wedding,
visited many Batik markets, and connected with soon to be suppliers in the near future.
 
Judy found herself behind the scenes, seeing the workers in their villages rather than the
storefronts or markets. Stumbling across the more common daily routines of the locals and
seeing their way of life was very special yet many times meant a lot more work and
headaches in the long run.
In those days, there was little or NO internet connection...no way to make notes
electronically or any way to research a location before you actually got there.  Her
notebooks were filled with comments, drawings, names, everything written out in great
detail, as opposed to now with a click of google maps or Waze.
 
Judy returned to the bay area, with the company name, "Natural Touch". The name
represented a line of handmade handbags that she marketed her 1st year of business, along



with a collection of Thai silk Jackets she designed in Thailand. Judy had to learn about
foreign and U.S. Customs and the volumes of "codes" that seemed to change every time she
tried to bring something into the USA.  Each government had a different set of values and
seemed to promote and subsidize commodities of different materials. Depending on the
rules and regulations, custom charges varied and made it complicated when determining
the resale value of her imports.
 
While running around to Regional gift shows and design centers with Natural Touch bags &
jackets,  Judy also had sample boards of lampwork & recycled glass beads from Java, Thai
Silver from the hill tribes and silver, bone and wood. The glass bead movement in the US
was gaining momentum and bead shows such as The Whole Bead show were bringing in
enthusiastic buyers.
 
Rather than hustle the "rag trade" with imported clothing,
Judy quickly decided to move into beads, and establish herself
as a bead dealer. Bead shows were popping up all over the
country as well as bead stores. There was a demand for good
unusual beads, and it was fun to jump into the arena and have
her own line of beads.
 
In those days, there were just a few trade magazines featuring
beads., Judy went to the top, Ornament Magazine. Advertising
in print was the only option then, and interested companies
would contact you by mail or phone. Everyone was asking for
catalogues, and the pressure to have something in print was
growing. This is before suppliers had websites. In the early mid
90's, you were not able to purchase online or have such direct
contact with suppliers like you do now.
 
Judy showed us her original sample boards, beads sewn on

plastic and cardboard with item
codes. Doing business in 3rd
world countries has its pro's and
cons. If she wanted to place an order, she would photocopy
the boards, write up orders with black and white images, and
in English and Thai or Indonesian notes, fax them over to her
new suppliers. Unfortunately, it sometimes took days for the
faxes to successfully transmit, due to bad weather on the
receiving in. And ordering by phone was very difficult, due to
time differences and language barriers.
 
Once her orders were shipped and delivered to California,
upon opening the boxes, more times than not, the beads were
completely different colors or sizes than requested. That

meant paying for items she didn't have orders for, and not being able to fulfill the ones she
had waiting. If you want to be making money, you got to keep the customers satisfied.
Customer service is one of many jobs a single owner must contend to. Judy was successful
in obtaining some big wholesale customers, but if she couldn't deliver on time, or didn't
have the right goods, she didn't get paid, and the buyer might lose his customers too.
 



After a few years, Judy decided to drop her business in Thailand, it became too
complicated with the language barriers, and sometimes she felt that being a woman was a
barrier for negotiations. Adjusting to the hierarchy of whose in charge and who will help
you can be irritating, especially if you feel you are not being taken seriously. On the other
side, it was rewarding when Judy brought beads or other items from the States to trade
with the male dealers. She might have succeeded better with a male partner, but most of
the time she did ok.
 
And in the States, occasionally Judy ran into sexist roles at the shipping docks. Being the
sole proprietor, she would be the one to claim the shipments,
drive and pick them up. Mostly there are male truck drivers at
the docks, or air cargo terminals. She managed to get through
the red tape more than once. You just have to stick to your
guns, and be strong.
 
People asked her if she ever had a shop. Judy opened a shop in
Fairfax, CA . It was intended to be more of a wholesale
showroom, but after a year, she was traveling too much for
shows, to manage and oversee a retail store. She decided
instead to bring her inventory to storage spaces and used them
as her warehouse at different times.
 
As time progressed, Judy traveled back and forth to Indonesian
three times a year, and doing 20+ shows annually.  It was fun
to meet enthusiastic customers, and connect with the other
bead dealers. She found her place as an antique collectible
dealer as well as a supplier of modern beads. Her life was full
of International flair, trading and buying from many African,
Indonesian, Thai, Japanese, Chinese, Singaporean and
European dealers.
 
The era of the International and National craze for beads ran strong for many years. Judy
was selling to hundreds of stores, shipping worldwide, developed a website that generated
sales on top of the trade shows. But once again, trends change and companies were trying
to knock off anything that looked like a good sellable item. Being on the road in the US was
fun for awhile, but she had to stay on her toes, watch her back, and occasionally say "No
Thanks" to potential big buyers, who only wanted her latest designs for their own interests.
 
She took many risks, that many women would not have been comfortable doing, like
traveling alone in the US and abroad. Agreed to manufacture for large suppliers that would
later try to negotiate her down to very little profit. Keeping an eye on her finances,
managing her inventory, maintaining daily operations,  the website, became her life. And
staying on top of what the market would bear for collectibles was a gamble. But when
asked would she do it again, absolutely, she replied!
 
To stay in the bead game, Judy realized she needed more variables in her beads. Everyone
was always on the hunt for the next cool product line. Resin became her main stay, with 80
shapes , and a color palette of never ending shades. Then about 8 years ago, she branched
out in Italian Metal Buttons. They were in demand for the popular wrap around bracelets,
the seed beaders used them and of course there's the knitting world too.
 



Her passion for beads, especially the old ones are still part of
her life, but she has realized that the bead craze has changed
tremendously. With a majority of bead stores closing, internet
platforms offering beads for ridiculous low prices, and trade
shows barely making it worthwhile, it's time for a new personal
direction. Meanwhile, her collections of beads, textiles,
baskets, and ethnographica remind her of the giant leap she
took years ago, and cherishes those adventurous times.
  

Judy Tomsky lives in Petaluma, CA.  You can contact her directly if you are interested in
purchasing from her bead warehouse or other collections.. Contact her at: 
ntbeads@gmail.com. 707-781-0808.

 RUXTAPOSING

Nicky Ruxton on July 18, 2017 brought an interesting subject matter before the Bead
Society of Northern California membership.  Where we normally hear a

speaker'spresentation on beading or bead-related subjects, Nicky
Ruxton spoke about how she transforms ordinary items into becoming
extraordinary objects.  As a non-traditional jewelry designer, she
brought samples of her work (earrings, bracelets and necklaces), and
lots of unusual beads and findings available for sale.

Nicky's background as a graphic designer gives her a strong sense of
composition and sensitivity to what she calls 'asymmetrical balance'.
Six years of crafting jewelry led her to begin collecting somewhat
larger discarded materials, which she repurposes into assemblage
sculptures and various mixed-media pieces. This year she has mostly
focused her talents on creating paper collage.

Nicky has always had the ability to use her imagination to express her thoughts in whatever
medium she explores. She mentioned that her art path was circuitous, although her visual
voice has always been easily recognizable.

Nicky was in high school in the 60's and 70's, an era richly influenced by the music and art
scene. Her young spirit was sparked by rock-n-roll, hippie fashion and the psychedelic art of
the times. She took a lot of art classes in high school that led her to forsaking a more
traditional academic life in pursuit of studying art. After graduating art school she began
her working career as a Graphic Designer that suited her skills perfectly. She apprenticed
with some notable studios back east until she moved to California. Those early years were
filled with creative exploration as a freelance designer and she ran her own graphic design
business.

She continued to earn her living as a designer until the 90's when her computer skills did not
evolve as Silicon Valley's desktop publishing arena ignited. Balancing a 9-5:00pm job and
making art for personal use became an ongoing challenge as the demands of the Valley
escalated. When her corporate position was "downsized" she immediately immersed herself
in being creative. This pattern repeated for the next decade. Nicky has the unique ability to



live in her right-brain as evidenced by her creative output yet also able to source left-brain
discipline for entrepreneurial endeavors. This is a great mix of talents to foster a growing
art business.

Wayne Dyer said, "Go for it now, as the future is promised to no one." and this became a
kind of anthem.

Two important things happened in 2009. Nicky had been so focused on her day job that her
artwork had taken a back seat. In a life coaching session she was asked to make a list of the
things that filled up her senses and nurtured her heart. Making a list seemed simple enough.
Instead, she made a miniature collage book showing lush images of those things that
sparked her. It was as if a magic wand had passed over her. That small book changed the
course of her creative like.

Shortly after that event, the company Nicky worked for was sold to an East Coast firm, her
position was considered redundant, and was eliminated. At last, another stretch of time
became available to engage with her Muse without too much distraction. Unemployment
gave her the time needed to dive deep into her creative process. In October of that year a
friend took her on a field trip to a local scrap yard. Inside the dimly lighted hanger were
rows and rows with bins upon bins of miscellaneous findings.
Dirty, rusted, used metal findings available by the handful. Her
heart skipped a beat and a coursing energy re-ignited her
latent passion.

A few days later she returned to the scrap yard and scooped
up handfuls of treasures. It was a thrilling adventure. She
brought a bag of miscellanea home, washed the items and laid
them out to dry. For several days she just looked at the
bounty: washers, springs, nuts and bolts. She had no idea what
to do with any of it but her mind didn't rest.

By December of 2009 Nicky had designed a line of industrial jewelry incorporating the found
objects with felt and on January 1st, 2010 she started her jewelry business, "Ruxton
Designs." Without any formal training or classes she taught herself to craft designs that
didn't require traditional metal-smith techniques. She relied on her strong sense of layout,
design and composition, which remains her trademark.

Without preconceived ideas, Nicky was free to experiment. When a customer told her she
no longer wore jewelry because of metal allergies, Nicky designed a line of wearable art

that used fabric against the skin and incorporated metal findings for a
mixed-media effect. When arthritis caused another customer to stop
wearing rings, Nicky used her felt scraps instead of metal for making
ring bands allowing a more comfortable fit over misshapen fingers.

Having lived in the Bay Area for some 35 years, the Peninsula had
continued being the hot mecca for the technology minded and along
with that came inflated home prices. When her landlord raised her
rent $300/month she took it as a sign. Her search for new
accommodations found all the nearby areas equally unaffordable,
leading her to think outside of her own box. Having done a few art



fairs in Benicia she took a trip up to check out the area. As fate would have it, the perfect
live/work space appeared on Craigslist.

This not only was this notion a leap into the unknown but also a chance to have a brand
new art-centered life. She only knew one Benicia artist prior to moving up to Vallejo who
introduced her to the art community at large. It was transformational to find like-minded
people, tribe members who all spoke the same language. This connection, this energy and
acceptance landed her exactly where she now continues to thrive.

This year Nicky did a thorough inventory purge selling a good portion her art supply
collection. Her Muse offered her a new avenue for artistic growth, moving on from years of
jewelry making back to her passion for collage. No longer excited by doing the arts and
crafts fair circuit, Nicky has started to become involved with the local gallery scene. This
unfolding, this circuitous path that has landed her back home to herself was the essence of
her talk. She says she is a mirror for all of us, to continue to believe in ourselves. She didn't
have a dream of becoming an artist; she came to understand that she was always one ...
hers is a path of removing obstacles and living more authentically. She quoted Walt Disney,
"We keep moving forward, opening new doors, and doing new things, because we're curious
and curiosity keeps leading us down new paths."

Today, she is fully integrated into the Benicia art scene and respected for her unique brand
of wares. Loving what she does, sometimes she becomes attached to her newest work and
has trouble submitting them to galleries. She seems okay with that. She designs first and
foremost for herself. "I put so much of myself in to everything I make, sometimes I just
need to hold work back until the courtship phase is over."

Currently Nicky is deep into making collage art. She became inspired when she saw a young
man's work online from Brazil who she secretly calls a mentor. She shared, "I was not able to
deconstruct his collage work because his process is so uniquely him. I saw the genius in his
work." She told us that she contacted him and now they're friends on Facebook.

Inspired, her collages are addressing the fragmentation she sees in women's lives under the
pressure to look and behave within cultural boundaries. These societal conventions require
women to hide behind a social mask that creates an identity trap. One aspect that her
collaged portraits of women attempt to address is exposing the
beauty myth and the pain associated with living under
unrealistic standards. She tells us that this collage work is
more demanding than designing jewelry. It requires much more
from her: more patience, more stillness, more focus, and
much deeper listening. The transition from jewelry towards
collage seems to be opening this artist up to her fullest
potential.
To contact Nicky, her email is: nicky@ruxtondesigns.com
 
by marilyn peters



 
 

INSPIRATION

Huib Petersen did not grow up in a family of artists let alone beaders.  He is from the very
small town of Doom in Holland, basically an area of farmers.  He never took an art class and
could not afford to get into fancy schools. Learning local crafts at the knees of the women
in his family, he developed his own style of domestic arts.  As a youngster, a close friend
drove him into Amsterdam where he displayed his hand made puppets, paintings, jewelry,
and hand designed clothes... and promptly got shot down.   This was
not a great way to start....  In Holland, the government gives out
money to "play" to learn what you want to do, but when Huib arrived
in America, he found that this type of artistic grant money was not
available. He really had to concentrate on what he wanted to create
and do a better job of it if he was going to be successful and make
money.

Once he arrived in San Francisco he got into a studio. He once more
started to design and sew his "soft sculptures" ~ along the same line
as his puppets.  He also painted a self-portrait and put these items in the window display of
his new home. Almost every day the same lady would walk her dog by his studio and she
would stare at this display. One day the dog entered the studio, she followed, and his
history evolved.  She commissioned him to bead a wedding dress and the train.  His work
was exquisite and the word started to get around.  He had discovered "Beading"...  He
found the famous white Russian Bead Book and even though not reading Russian, began to
follow the graphs and taught himself more and more techniques, one of which was the
Russian Leaf.  The first effort took him two hours, but when he put it into the display
window, they sold! Hey, he could actually make money playing with these little glass beads!

He enrolled in his first beading class. He was a total novice and the thirty students there
were mostly advanced ~ totally out of his league.  He picked the
techniques up, started to develop his own style, and then started
to teach others what he was doing.  "People call me an artist.  I
consider myself a craftsman.  I am a creative and accidental
artist".  A good artist first must be a good craftsman, with a strong
basis in the basics. He needs to know the basics first before he
steps forward and goes down his own pathway.  An artist makes
people "think" when they look at his pieces, what he has designed,

what is he trying to convey, and how did he do it.  "If 15 years after I die, if my work is still
out there and still makes people think, maybe then what I have created may be considered
ART."

One of the members asked what inspired Huib's art work.  "Lots of reasons and no reasons at
all".  As a child, he started into the hand crafts of embroidery, crochet, tatting, bobbin
lace...all intricate needle work.  He joined the local theater troupe and quickly developed
his artistry into making the costumes.  His father was a stone mason which is all about
building structures.  Huib realized that beading was very similar.  You start with a strong
base and expand from there.  As one of seven children, by the time he came around he was
allowed to do anything he wanted.  At his young age, WWII was on the minds of everyone ~



there was no money and certainly no toys ~ so Huib's creative mind developed his own.  In
Holland, the school teachers give you an awareness of the world and how you might fit into
it.  Developing a sense of "self" through inspirations into sight, sound, touch, smell, and
taste. 

Once in America and delving into the bead world, Huib carefully studied the Bead Masters:
such as David Chatt and NanC Meinhardt.  He worked at copying their work to learn how it
was done. He stresses to copy the experts; and then take it further, adding your own SELF. 
Don't worry about the unlawfulness of copying what has been copywritten, as you are not
selling their work, but learning from it.  You need to perfect what they have done in order
to go beyond them and become your own artist.  If you can figure
out a technique just from a picture in a magazine or book, you
may surprise yourself in your abilities, as that becomes more
interesting than simply following step-by-step tutorials. Look at
the experts, steal something from each of them and then do
something ELSE with it. It took Huib years to develop each
technique.  Most of the time, he didn't have reference books or
tutorials or classes, but figured each one out from a picture of the
beadwork.  He learned something new each time this happened,
and he took each success and moved it forward. He often spent
time in museums looking at what was in the displays.  Now his
"Dance of Monarchs" is on display in the Arts & Crafts Museum in
New York.  This piece features an explosion of his beaded Monarch
Butterflies and will leave you wide eyed and with an open admiration to his creativity.

"The world has changed.  It is not safe anymore, not as in his childhood years. The joyful
beading (Huib has) done in the past, the child within me is in danger."  Now he collects
pretty stones, crystals, stuff tucked into drawers in his San Francisco home. He loves mice. 
This statement may seem strange coming from the gentle giant speaking in front of us that
night.  He has chosen to be an American and is now trying to unite his neighborhood.  He
crochets animals and creatures and places them high into trees around his home and into
those of the neighbors as well. This is developing into making the child inside him happy

once more.  The neighbors have also changed as they come out to
see his work, to chat among themselves, and to meet and greet
each other.  A few pieces have disappeared, but Huib feels no
remorse as he is sure those pieces needed to go to a special home
to make someone in need happy. His efforts have now been
featured in the Huffington Post. 

As new techniques are developed, Huib figures them out and incorporates them into his
pieces.  Often meditating for 6-8 hours a day, the ideas and images form into new
creations.  "Learn the rules so you can break them". He has a box full of things that didn't
work, but when inspiration has taken a holiday, he will go through this box and try to
rework those techniques into something that becomes new and exciting. 

When asked how he prices his pieces for sale, Huib ventured this formula.  "Granted, we
seed beaders will NEVER be paid for the HOURS we spend on our pieces.  (a) The lowest I
will allow is $10 per/hour for just the time with needle in hand.  He keeps numerous books
where he tracks each piece as it is developed.  Sometimes he is working on numerous
pieces at the same time as he gets stumped or bored with one, he will move on to another,
but each piece has its own log of time and efforts.  (b) I price all materials used times 2 at



the wholesale price.  (c) When the piece is finished and ready to
sell, the total price is increased by 100%.  (d) When you find your
market, weather in a gallery or among friends, add 60-70%.  **If
there are pieces that he really doesn't want to sell, he literally
adds $2,000 more. 

He was asked what resources he uses.  BEADS: "Miyuki and Toho"
are his mainstay.  Matsuno used to be a great company in league
with Miyuki, but has been bought out by Fire Mountain Gems and sadly the quality has
tanked. People are not buying as many beads as in past years causing many bead stores to
close, and most beading is done by older women who have more patience and more hours
to spend.  Bead companies are developing new bead shapes but he feels that this is a
novelty and will soon disappear back to the basic bead shapes. As to THREAD: Fireline is
great if you are sewing in a straight line and don't need tension.  For that, you need a nylon
thread such as OneG, Toho, Miyuki, Sono, etc., as they all work pretty much the same, and
the choice is a personal one.  He likes to work with SpiderWire™ which is a clear nylon
fishing line.  It is fun to use as you can custom dye the line with coffee, ink dyes, and even
Sharpee™ pens.   

For inspiration: "I walk, I see, I make".  Beaders are encouraged to keep notebooks as well
as to bring their cell phones everywhere and take pictures of what
they see while going on walks.  Also use day-to-day occurrences ~
Huib's watch band broke so he developed a pattern and beaded a
new one, then the watch itself died.

One of the commissions he received years ago was to make a pair
of shoes.  He dove head first into every aspect of making shoes,
how to dye and cut leather, how to make the patterns of each
part, how to sew the leather onto the sole, etc.  The local shoe
store thought he had a shoe fetish the way he would pick up and
study every style they had in stock.  At that time, Barbie came
out with a red shoe which he bought to study in miniature.  He
even went so far as to Google Dorothy's Red Shoes from The

Wizard of Oz. Now when he beads tiny shoes for his creations, they look like real shoes !!

Look at the world around you.  The shopping cart at Safeway's looks like a honeycomb, 5
butterfly tails become a starfish...the world around us is without limit....just free your
mind.

To follow Huib: www.petersenarts.com 
 
by marilyn peters

 



MY JEWELRY, MY NAVIGATOR

On October 17, 2017 we were privy to an inspirational pathway into exquisite beaded
jewelry created by Anja Schlotman-Bakkenes. Her beaded jewelry was out on the tables. 
None was for sale, and there were no tutorials from which we could learn how these pieces
could be replicated.

She doesn't sell her pieces. Many are in museums and are gifted to
the person for whom they were inspired.  When she teaches, she
sends a list of what materials will be needed in the class and the
bead store puts everything together. 

The amazing thing of this presentation was that Anja grew up in a
small town 20 minutes away from Huib Petersen who was our
speaker in September.  They never met until they came to
America and started to talk while in a local bead store in San Luis
Obispo, California.  After seeing her bead work, Huib took her
under his wing for 1-1/2 years. 

Anja's presentation was about her journey through 56 years of her
life.  The city of her birth, Lunteven, is at the very center of the
Netherlands.  It is a very creative town with 1,257 Coats of Arms
for the various families.  The founding fathers stressed the
importance of good mentors and valuable education throughout

the lives of the citizens. 

Anja discovered a great bead store called Kandra's Beads in Solvang, California.  There she
took a seed beading class with Maggie Meister.  In 2006, she started working with Huib
Petersen; and her world changed as her bead work expanded. She quickly found that
outside California, it is difficult to get students into classrooms to learn her specialty. Most
beaders are over 55 years old, as these older generations were
taught the importance of "crafts", where today's kids are all
about electronics and want instant gratification. The only
younger crafters are into The Makers Faire. Some of the stores
where she has taught are: Kinga's newest bead and yarn store
in Lake Tahoe, Creative Castle in Newbury Park, Beads by
Blanche in New Jersey.

It is urgent to develop beading groups again.  The friendship
and bonding are so important.  This is probably why there are
so many bead groups on Facebook where you can chat, share
your beadwork, and interact with others who share your love of beads and beadwork. 
Whether in small groups, retreats, seminars or private lessons, the joy of beading needs to
be spread around the world.  This is also why bead societies are important, where people
can join together and learn about the countless aspects of the bead world.

Anja has traveled around the world for inspiration, and showed us marvelously detailed
slides from her travels: René Lalique, Granpero Bodino, Wallace Chan, Pierre-Karl Fabergé',



Cartier, and the Art Nouveau movement in general. The museums
in Europe hold special note for collections that she has used for
the basis of her creations.  She has even found that there are
unpublicized drawers full of treasures in every museum; and if you
ask, sometimes you can be shown these pieces.  Anja also showed
slides from the Dresden Green Vault, the Hofburg Treasury, the Art
of Bulgari, and the Victoria & Albert Museum.
Different cultures around the world create diverse forms of
beadwork where the detail orientation is just as varied.  One area
where you can really see this variety is in Bridal Jewelry. The use
and placement of color is a voice from past experiences.  By going
into museums, you can see color combinations that have been
proven through the years.  Look at the paintings and close your

eyes.  Experience the entire picture, then write down your feelings about what you have
just seen in the aspects of the shapes, colors, and the overall design.

Beading is a personal experience and is very therapeutic.  There are bead groups all over
the world and each encapsulates the culture of those people. 
Allow your "self" to dream and to live the life you have imagined. 
 
by marilyn peters
 
From Anja's blog:
For as long as I can remember I have been drawn to the arts.
Thinking back to my childhood I remember that the
most wonderful gift I received was from my mother's best friend.
It was a large set of markers. I was mesmerized by all the
different colors! As I got older I was fascinated by the bright
colors in the flags of the world. It was perhaps, these two things
that set the stage for my lifelong interests in creative design,
world travel, and diverse cultures.

 
Born and raised in the Netherlands I grew up with exposure to the museums, exhibitions,
and theatres of Europe. I was greatly inspired by the Performing Arts of Music, Theatre,
and Dance. From a young age I knew that my passion was to create art with a meaningful
message.

 
In 1983, I met my future-husband, Scott, who was originally from California but studying in
the Netherlands. We were married and I immigrated to the United States. While our
children were little, I sold arts and crafts at local shows in San Luis Obispo, Ca. In 1998 and
1999 I produced my very own Bavarian Christmas market, inspired by my love for Germany.
It was after this experience that I discovered the beautiful art of bead weaving and began
working at a local bead store.

 
In 2007, I started my very fulfilling journey into bead design. I learned that beads can
speak to us and that my experiences in crocheting, sewing, and cross-stitching could all
come together by using this great medium.  Encouraged by my husband, friends, and co-
workers at "Naturally Jennifer's Beads & Gallery", I was able to pursue my passion for this
newly found interest. I also owe a very special thanks to the accomplished San Francisco
based bead artist, Huib Petersen, who believed in me from the beginning and helped me
make connections in the wonderful world of beading.

 



It is my desire that the beauty of all those who have touched my
life will be present in the works I share with you.
 

Anja has written two books:
'Beaded Treasures' and 'Beaded Nostalgia'

 

 BEYOND VOYAGE OF DISCOVERY~ I HAVE ARRIVED, I AM A ROCK
 

At every bead show, there is a group of tables that are constantly mobbed. Those tables
belong to Kathy Getty. On November 21, Kathy enlightened our membership with how she
arrived at where she is now.... an artist on many fronts and a total success in multiple
fields. 

 
"My name is Kathy Getty and I'm an artist. My journey in life has been discovering what kind

of artist I am. The last seventeen years I have been making
jewelry and selling beads. I began my love affair with African
beads and ended up working with stone beads, crystals and
pearls. My pieces are often asymmetrical and always about
color, texture and form - the elemental earth we can touch
and wear. I am bringing color xeroxes of every piece I have
created -- there will be a different collection placed on each
chair so you can see my creativity while I walk us through my
life as an artist. 

 
"The deYoung Museum was my first time inside a display and collection of art. I was
seventeen years old and a freshman in college. I grew up living in the country. Throughout
much of my childhood, I walked for hours through uncultivated fields, dreaming of weaving
grasses into shelters and hoping for escape. 

 
"I did not meet other artists or have any knowledge or experience of art. I am also a
painter. I made very large abstract paintings of geometric shapes glowing with intense color
and have exhibited my abstract art in United States, Holland, Belgium, Norway, Japan and
experienced artists' residencies in Holland, Belgium and Norway. 

 



 
"Starting backwards to get to beads... it has been a voyage of discovery. I made it. I am a
rock." 

 
Prior to the last 17 years of total immersion in the bead world, Kathy delved into
lithography and was fortunate to have a knack for it. Lithography is the process of printing
from a flat surface treated so as to repel the ink except where it is required for printing.
Her press was called Mirage Press and printed editions for fifteen years. Her press, now
located at the Kala Institute, was originally located in the studio where she now sells her
jewelry. 

 
As the members walked into the meeting, they noticed something different. The chairs
were laid out in two long rows per side, each facing three long tables set down the center,
topped with thirty-five of Kathy's beaded pieces from her current collection. On each of the
chairs were multi-paged albums each filled with the various pieces of jewelry that she has
created - 49 albums in all from 2000-2017. As she creates a piece of jewelry, she makes a
life size colored xerox. This is used primarily for her reference as to the stones, pearls,
crystals, etc., used in the piece; but new customers are also encouraged to look through
these pictures for inspiration for something they then commission Kathy to custom design
for them. Looking at each photo, she easily recognizes who made the focal piece, like Gary
Wilson or Two Cranes. In her showroom, she has baskets filled with a few of the leftovers as
well as beads bought specially to sell to willing customers ~ the beads are a treasure trove
and so much fun to go through. 

 
Kathy has a Fine Arts background. She encourages people to call her and make a time to
come by to visit...ask questions...admire what she has made...pick up little things that
catch their eye. You don't have to feel any pressure to buy, just come by to look and to chat
with her. 

 
When we could get to the questions, the first was, "What do you string your pieces on?" The
answer was SoftFlex. She uses closures from Pegasus and expounded on the expertise of
owners Jed and Bill. The stones mostly come from Tucson (her sister lives in Modesto and
goes with her to Tucson, so it is double fun), but also Gem Faire, and the shows held in San
Mateo. Don't expect to see her at these shows for long as she is usually in at 12:00 and out
by 2:15 latest. She has particular people who know what she likes and often call her with a
stash held back just for her perusal. "I only buy what I like. If a vendor says, 'This item is
really popular', I mentally close up and usually walk away. Once in awhile though, if it also
catches my eye, then I will look for a second time. 

 
"A weird thing happened years ago. A person contacted me out of the blue. They wanted to
purchase her entire inventory. Huh?? It really made me stop and look at what I had bought
over the years ~ I had to actually take inventory. I had no idea of what I had purchased and
what everything was worth." The bummer was that they never got back to her, but it did
make her price and label everything she had. Now when she goes to a bead show, she sits
down and reconciles receipts and documents the new goodies in order to keep her inventory



up to date. 
 

Because of the internet, people today are much more knowledgeable about stones, pearls,
crystals, etc. Kathy invests in "focal" beads, and the rest of her
inventory seems to fall into place. It has taken over three
years for the lapidaries to cooperate and drill holes where she
wants them to be ~ well, sometimes. She loves working with
Gary Wilson, "a genius who only deals with AAA quality stones
and cabochons" and requires a $2,000 minimum to get to the
discount stage...not hard to get there realizing the gorgeous
things he creates out of stone." Sometimes she can talk him
into drilling the hole where she wants it ~ otherwise, she just

has to get inventive and work around it in the design. 
 

Through the years, which is evident in the albums moving around the room, she can see
where her talent has taken new directions. In the past, her designs were more simplified
with a focal bead on a strand of beads or pearls. Now they have taken on a new look ~
every part of the signature piece is attractive ~ every part is emphasized and speaks to the
focal bead. Her sales have certainly taken off with this new design direction..... After she
spoke, people were moving around the room exchanging albums, looking at everything she
has created..... 

 
To contact Kathy ~ 

 kgjewelrydiva@comcast.net 
 1420 45 th St #34 

 Emeryville, Ca 94608 510-654-5420 
 

by marilyn peters
 

 
MONTHLY BSNC MEETING

 
Come one, come all beaders to our monthly meetings held
on the third Tuesday, except not in August or December.
 These meetings are open to both members and non-
members, all experience and beading talents welcome. Each
meeting focuses on a different topic and you may be
surprised by the wealth of information.

Each meeting includes a 30 minute social time, 7:00-
7:30pm, followed by a speaker, and closing with a
question/answer session.

December 2017, No Monthly Meeting
January 19, 2018: Speaker: Sara Oehler.January 21,
2018: Triple Bangle Class
February 4, 2018, 11:30am: BEad TOGETHER
February 20, 2018, 7:00pm: Speaker: Jayashree
Paramish

The
Bead Society of
Northern California
is a non-profit,
independent,
educational
organization for
people interested in
the collection,
history, design,
production, and
exhibition of beads.
The Bead Society is
accepting donations
at Membership, Bead
Society of Northern
California.

 

http://www.beadsocietyofnorcal.org/bead-society-membership/


March 20, 2017, 7:00pm: Speaker: Melanie Potter
May 15, 2017, 7:00pm: Speaker: Kim Fox

Meetings are held at Albany Community Center, 1249 Marin
Street, Albany, CA. Map

If you are interested in speaking or would like to hear a
favorite artist speak, please contact the Program Chair.

BEad TOGETHER

The BEad TOGETHER is a quarterly event for beaders and their like-
minded friends.  This is an opportunity for people who share an
interest in beading, discovery, and sharing to come together for an
afternoon.  Bring a friend and project to work on, along with stories
and tasty treats to share for a memorable afternoon.   

Pack your beading project and favorite food to share, then come on
out to the next BEad Together.  The Next BEad TOGETHER is
scheduled for February 4th, 2018, 11:30-3:30 at the Albany
Community Center, 1249 Marin Ave., Albany, CA.  Map

TOGETHER we can strengthen the educational mission 
of the BSNC.

For more information
and to read
additional articles,
go to Bead Society of
Northern California. 

BSNC
Membership

Become a
member of the
Bead Society or if
your membership
expires in soon,
please go
to Membership,
Bead Society of
Northern
California and
learn about the
benefits to BSNC
Members.

Join Our Mailing
List!

Contact Information
 

BeadSocietyofNorCal.org
 info@BeadSocietyofNorCal.org 

DISCOUNTS FOR BSNC MEMBERS!
The following stores offer discounts - show your current membership card

 

ALAMEDA
Bead Inspirations  www.BeadInspirations.com
1544 Park Street  Tel: 510-337-1203
10% discount except class fees, books,
consignment jewelry & instructor material
kits.
 
BROWNS VALLEY
Wild Things Beads  www.WildThingsBeads.com
PO Box 356  Tel: 530-743-1339

SAN JOSE
Sew Bedazzled
1068 Lincoln Avenue  Tel: 408-293-2232
10% discount except on classes.
 
SANTA CRUZ
Kiss My Glass
660A 7th Avenue  Tel: 831-462-3077
15% Discount
 

https://www.google.com/maps/place/1249+Marin+Ave,+Albany,+CA+94706/@37.8879784,-122.2954059,17z/data=!3m1!4b1!4m5!3m4!1s0x80857934a30c592d:0x6f93f6023487675!8m2!3d37.8879742!4d-122.2932172
mailto:ProgramChair@beadsocietyofnorcal.org
https://www.google.com/maps/place/1249+Marin+Ave,+Albany,+CA+94706/@37.8879784,-122.2954059,17z/data=!3m1!4b1!4m5!3m4!1s0x80857934a30c592d:0x6f93f6023487675!8m2!3d37.8879742!4d-122.2932172
http://www.beadsocietyofnorcal.org/
http://www.beadsocietyofnorcal.org/bead-society-membership/
https://visitor.r20.constantcontact.com/email.jsp?m=1103454891077&id=preview
http://www.beadsocietyofnorcal.org/
mailto:info@beadsocietyofnorcal.org


20% discount on Czech pressed beads and fire
polish.
 
CONCORD
Just Bead It!  www.JustBeadItConcord.com
2051 Harrison Street, Suite C  Tel:925-682-
6943
 
DANVILLE
Cottage Jewel  www.CottageJewel.com
100 Prospect Avenue  Tel: 925-837-2664
10-15% off everything not marked net.
 
GARBERVILLE
Garden of Beadin'  www.GardenofBeadin.com
752 Redwood Drive  Tel: 800-232-3588
Fax: 707-923-9160  Email: Beads@asis.com
10% off for all BSNC members, in our store or
at any of our shows. Does not apply to already
discounted merchandise.
 
OAKLAND
Blue Door Beads  www.BlueDoorBeads.com
4167 Piedmont Ave  Tel: 510-652-2583
10% discount on classes. 15% discount on all
full price loose beads & strands. Sign up for
our E-Newsletter to receive exclusive links to
our TrueBlue loyalty program, offering
discounts and coupons.

VALLEJO
Beads in Pomegranate Seeds
538 C Florida Street  Tel: 707-557-3337
10% Discount
 
INTERNET STORES

Beads On Main. At shows, will offer a 10%
discount to BSNC members.

Beadshaper  www. Beadshaper.com
coupon code is: BSNC58713coupon
 10% discount on handcrafted items bought
directly from Beadshaper through the
Beadshaper web site and at the Beadshaper
booth at shows in Northern California. This
does not apply to Beadshaper items sold at art
galleries, boutiques, or through 
another vender. The discount only applies to
items created by the Beadshaper. It does not
apply to Beadshaper classes or items
purchased by the Beadshaper for resale.
It cannot be applied  together with any other
discount.
 
Natural Touch  www.NaturalTouchBeads.com
Tel: 707-781-0808. BSNC members receive 10%
off their Resin Bead Purchases. Put note in
comments section of checkout or call
707.781.0808 Discount does not apply to sale
items or markdowns.

Bead Society of Northern California
A nonprofit organization whose purpose is to promote the study of beads and share information about beads.

www.BeadSocietyofNorCal.org

BOARD OF DIRECTORS

President                     TERI LAWSON           Info@BeadSocietyofNorCal.org
Vice President/             JULIE HANKS            Volunteer@BeadSocietyofNorCal.org
    Volunteer Coordinator   
Secretary/                   MARILYN PETERS       Secretary@BeadSocietyofNorCal.org
    Program Chair
Treasurer                     JUDY SINCLAIR         Treasurery@BeadSocietyofNorCal.org
Assistant Treasurer       LISA CLAXTON          
Newsletter Editor                                         Newsletter@BeadSocietyofNorCal.org



Monthly Program Meetings are held on the third Tuesday of each month (except
December).  Meetings are free to members. Guests are welcome for a $5 donation.

Annual Membership Dues which include digital mailings and meetings are $25 per year.
 The year begins on the month you join.  Dues are accepted at monthly meetings or can be
paid online using PayPal or a credit card, or with a Membership Application printed from our
website.

Newsletter Advertising, Community Bulleton Board items and other Contributions
are welcome and should be sent to the Newsletter Editor,
newsletter@BeadSocietyofNorCal.org.  For more information, refer to Submission
Deadlines & Advertising Rates.

Bead Society of Northern California, P.O. Box 9401, Berkeley, CA 94709
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